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Summary  

 
 

The project entails the set up of a hand-forged iron workshop that would be 
catering for the basic requirements in this substance. 

Intended to be established in a rural area, the workshop would be catering for the 
construction sector with functional products in wrought iron, such as doors, window 
frames, security grills, tanks, etc.  

With a minimum capital of 1 750 $US and a loan of 1 500 $US , this business 
would procure about 308 $US per month in the first year, reaching 703 $US per month 
in the fifth year. 

With costs being relatively less than those incurred by a similar workshop 
operating in the capital, the intended wrought iron manufacturing business would be at 
an advantage compared to its urban competitors. This would thus allow it to market its 
products in the major cities as well and to create a new client base. 

Consequently, more sophisticated products could be produced at a later stage if 
there is demand for it and accordingly, additional machinery purchased to meet the 
new requirements. 
 
 
 
 
 
 
 
 
 
 
 
 
 
 




